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Property Evaluation
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Bracketing

In this section I will show you how I determine what a property is worth and what I should offer 
WITHOUT having to know anything about repairs.  I'm using this with realquest but this will work with 
any comps software.

This is the sample property that I'm going to use (this is a real deal btw)
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First note my criteria for searching for comps here.
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When looking at the comp reports you may have to discredit some of the sales at the top of the list 
since they may not be 100% comparable.
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The Sales right below the ones at the top usually are the ones that tell you what the real market 
value is 
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You can then look at the bottom of the report and then tell where investors are paying for properties.
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This deal is one that I bought at $68k

Comp #7 and below are very cheap but they are also smaller than the subject. After comp #6 is where 
the higher prices are starting to creep  up. I bought this house at 60k and wholesaled it for 68k
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Example #2
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These are the comps I ignored
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What I believe is the market value of this property.
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Where I felt investors were buying.
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Where I felt my offer would have to be
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Final numbers on this deal
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Using Custom report in realquest

This is how we determine investor activity using the realquest custom report

This is how the typical comp report looks like in realquest

You're going to click on the 'view report" link to get a custom report (In the previous section I showed 
you how to make this report)



Copy right 2012 Flipany where.com,LLC - All Rights Reserv edVirtual Wholesaling Manual rev02 - 322

This is how the report looks like
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Notice the property address vs the mail address

This report shows you at what price point investors are buying deals since the mail address and the 
property address will be different. Now you know who's buying and at what price so that you can offer 
the right amount
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About estimating repairs

It’s tough to estimate repairs accurately.

You would have to be familiar with items such as the kitchen to roof climbing and a bunch of other stuff 
in order to accurately determine what the repairs are for a particular property.

Frankly, I don’t even know what certain things cost to make repairs and I have flipped hundreds of 
properties in my career as a real estate investor.

So let me make things as easy as possible for you.

The magic number is $15,000.

Assume that every property that you come across is going to need $15,000 worth of repairs. And some 
of them are going to need less.

Because it really doesn’t matter what you or the seller think the repairs are going to cost. In the end, it’s 
your buyer who’s going to make the final decision. So why bother.

However, always if you use my bracketing method then most of the time you'll be in line with what the 
property values are
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Tips and tricks on follow up and making offers
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